
 

* “Peer group” - Morningstar groups managers reasonably considered to be close investment alternatives, and for which performance and 
other statistical measures, such as fees, are comparable.  
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Let's open a discussion this week! Private credit is booming. 
 
Big sponsors: raking in oceans of capital, ramping up product offerings with aggressive marketing efforts. 
 
Brokerage firms: adding more products to help advisors differentiate based on sophisticated “alts” capability. 

 
Advisors: may feel they have something “different, non-traditional, unique, less vanilla” that may give them an edge. 
 
As recommended allocations grow, we are curious and offer key debate topics.  What are the key questions worth 
asking? 

1. Are these companies actually strong, cash-flowing businesses that are taking advantage of new forms of 
financing, or j the deals traditional banks wouldn’t touch?   

2. That extra yield… is it priced correctly and a good compensation for risk, or a mirage wrapped in illiquidity? 
3. Is NOW a good time to invest in this asset class? Spreads on publicly traded, lower-rated debt are still tight by 

historical standards. 
4. Will clients be able to understand it if deals go bad? 
5. Just how illiquid is it? How big are the haircuts for retail investors who want out? Can they get out at all? 
6. Are today’s private credit structures just the latest chapter in Wall Street’s long history of packaging complexity as 

innovation? Remember CDO's in '08?  
7. Is credit already deteriorating? 
8. Is there (has there been) too much cash pushing too few deals? Are sponsors lowering standards just to get 

capital deployed? 
9. Can deals survive elevated or rising rates or a financial downturn? They are, after all, a fixed-income security, just 

less liquid. Check the stock prices on the major publicly traded sponsors like KKR, Apollo, Blackstone during Q1 
for clues!   

10. Do we really want to buy something that Wall Street is so hyped up to sell clients on Main Street?  Or is private 
credit just another clever way to justify higher fees, since most traditional strategy fee structures have been 
ground into a pulp?   

We’re genuinely curious (maybe a little biased), but how are you positioning around private credit today? Allocating with 
confidence, holding back, or rethinking based on these emerging fault lines? Are there risks or BENEFITS we are 
missing? 
 
What’s Holding You Back? 
The needs of clients are more demanding than ever. And as advisors shift more to wealth manager, many are outsourcing 
investment management services to enhance overall practice productivity:  
More Financial Advisers Are Outsourcing Investment Decisions 
  
BUT embarking on the outsourcing process has challenges… 
  
Here Are Persistent Hurdles to Outsourcing Investment Management... Berkshire Offers Helpful Solutions: 

• Capital gains issues to transition accounts? 
o Berkshire Tax Alpha Transition Program 

• Clients may feel disconnected from the investment process? 
o Berkshire’s “inside the huddle access”, in-depth communication style, and commitment to stewardship 

creates a “partner” in the process, not just a “product” offering 

• Clients don’t want a “watered-down” model index portfolio? 
o Berkshire’s transparent SMA maintains ~35 high-quality, large-cap dividend growers that your clients will 

recognize and likely stick with over time 

https://www.wsj.com/finance/investing/more-financial-advisers-are-outsourcing-investment-decisions-a27ebc1f?st=B3FQRY&reflink=desktopwebshare_permalink
https://www.wsj.com/finance/investing/more-financial-advisers-are-outsourcing-investment-decisions-a27ebc1f?st=B3FQRY&reflink=desktopwebshare_permalink
https://www.wsj.com/finance/investing/more-financial-advisers-are-outsourcing-investment-decisions-a27ebc1f?st=B3FQRY&reflink=desktopwebshare_permalink
https://www.berkshireasset.com/wp-content/uploads/2022/01/Berkshire-Tax-Alpha-Transition-Program-1.pdf
https://www.berkshireasset.com/casual-friday/


 
 
  

 
 

Berkshire Asset Management, LLC 
46 Public Square, Suite 700, Wilkes-Barre, PA 18701 

570.825.2600 | www.berkshireasset.com 
DISCLAIMER  

Berkshire Asset Management, LLC (“Berkshire”) is a registered investment adviser under the Investment Advisors Act of 1940 wi th the Securities and Exchange 
Commission (“SEC”). Registration with the SEC or any state securities authority does not imply a certain level of skill or tr aining. Berkshire Asset Management, Inc. was 
formed in 1986 as a SEC registered investment adviser. In 1999 the company was sold to Legg Mason. In 2007, senior management repurchased the firm forming 
Berkshire. The views expressed reflect those of Berkshire as of the date of this document. Any views are subject to change at  any time based on market or other 
conditions, and Berkshire disclaims any responsibility to update such views. This information is not intended to be a forecas t of future events, a guarantee of future results 
or investment advice. Because investment decisions are based on numerous factors , these views may not be relied upon as an indication of trading intent on behalf of any 
portfolio. The information contained herein has been prepared from sources believed to be reliable but is not guaranteed by B erkshire as to its accuracy or completeness. 
Index performance discussed is for illustrative purposes only and does not predict or depict performance of any Berkshire inv estment strategy. While index comparisons 
may be useful to provide a benchmark for a strategy’s performance, it must be noted that Berkshire’s investments are not limited to the investments comprising the 
indices. Each of the strategy benchmark indices are unmanaged and cannot be purchased directly by investors. Risks: Past perf ormance does not guarantee future 
results. All investing carries risk including risk of principal or income loss. Dividends are subject to change, are not guaranteed, and may be c ut. Investing based on 
dividends alone may not be favorable as it does not include all material risks. There is no guarantee any st ated (or implied) portfolio or performance objective mentioned 
by Berkshire can be met. Berkshire’s equity style may focus its investments in certain sectors or industries, thereby increas ing potential volatility relative to other 
strategies or indices. 

• Fee Compression? 
o Berkshire offers a competitive fee structure for both manager-traded and model-delivery portfolios 
o Fidelity Clearing & Custody “Growth Hub” (2024) 

 – cites advisers reclaim ~ 10.2 hours per week after outsourcing portfolio management off their desks 
▪ 10 hours weekly to serve current clients deeper and to prospect new clients! (added manager 

fees pay for themselves over time) 
 
Brian Wilson, RIP 
While the Beach Boys awakened perceptions as a “California good time surf band” Brian Wilson’s song composition was 
groundbreaking and defied the norms of music theory. “Good Vibrations”, for example, pulled off 14 different exotic key 
changes. Take a closer look at listen! https://www.usatoday.com/story/entertainment/music/2025/06/11/brian-wilson-
beach-boys-songs-death/84151833007/ 
Have a great weekend! 
Gerry 
 

https://clearingcustody.fidelity.com/insights/growth-hub/scale-and-optimize

