
 
 

Casual Friday: Confounding + Clients: Freaked Out by AI 

 

#TGICasualFriday! 
  
Markets sure do have a way of confounding investors. 
 
Imagine if: in January 2026 someone said “hey guess what by mid-year - we’ll have armed conflict in 
mid east – straight of Hormuz closed – oil around $100, inflation still nasty and oh by the way the 30 
year bond will breach pre GFC (5.20% peak) but hey don’t worry – the market is going to draw down 
“only 10%” but earnings are going to rip and equities will post double digit returns. The “best names in 
tech – mag 7 type is going to massively lag the lowest quality tech names (think chips: low margin, 
volatile, commodity, high cap ex, hardly any dividends, or cash flow sustainable cash flow) would 
double and triple… and net value and divs will outperform S&P and Nasdaq you would think… crazy? 
Bad news – good. That’s happened this year. (Source: Bloomberg, S&P High Dividend Index) 
 
This also in a case of good news bad – or maybe not good enough – Broadcom. The chip maker 
produced respectable results. Business is still robust but not enough to beat investor very high 
expectations, especially given its 70% move since MARCH. (Source: Bloomberg) And it’s funny we 
were just thinking around the Bloomberg --- “we think we are having a pretty good year so far with the 
likes of Dell, QCOM, CSCO Walmart and JNJ  - if we could just get those banks, health care 
industrials and staples going we’d likely be in better shape.”  After Thursday’s chip swoon – a big 
move by 3 of those 4 sectors – with most staples noticeably lagging a good day for the value camp. 
We’ll take it. 
  
"Is anybody here a little freaked out by AI?" 
I asked that question during a client event last week. Nearly every hand went up. I asked it partly as a 
setup, but also because I was genuinely curious how clients are thinking about a world where AI 
seems to permeate everything  – and how they might be thinking about their advisor. 
 
A few weeks earlier, I had wandered into a watch boutique to buy a gift for my daughter. 
 
I was tired. 
 
Too many screens. Too many emails. Too much technology. I could have bought the watch online in 
about 30 seconds. And yes, the salesperson could have simply sold me a watch. Instead, she 
created an experience. In a physical place. In a human way. 
What could have been a digitized transaction and “thanks dad” became a bonding moment with my 
daughter. 
It reminded me of something advisors should be thinking about. If AI makes information abundant, 
information stops being the differentiator. 
I shared how major financial inflection points like retirement, divorce, losing a spouse navigating a 
bear market and many more are not information problems. They're human problems – requiring 
empathy, understanding of family dynamics and perspective when emotions are running high – all the 
things machines can’t really do.  
 



 
 

 

I also shared a thought that resonated with the audience: If AI, technology, and automation continue 
to expand into every corner of our lives, human experience itself may become the scarce asset. 
 
Sure, you need technical knowledge, but the ability to carefully curate these experiences is the way to 
AI proof your business.  
But that doesn't happen automatically. Advisors have to be intentional about it. They have to 
articulate it. Demonstrate it. 
 
And consistently creatively remind clients where your value really comes from. That's a conversation 
worth having with clients—and one we're increasingly enjoying helping advisors facilitate through 
partnership style events like this one. 
  
Premiums for Real Life Experience… in Cleats? 
The World Cup kicks off next week — you can catch all 104 matches from your couch for next to 
nothing but a chance to view the final match on July 19 at MetLife Stadium in New Jersey may set 
fans back nearly $33,000, with seats on the resale market touching $2 million. 
WOW. https://fortune.com/2026/06/02/fifa-dynamic-pricing-backfiring-soccer-fans-world-cup-ticket-
costs/. 
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Berkshire Asset Management, LLC is a registered investment adviser under the Investment Advisors Act of 1940 with the Securit ies 
and Exchange Commission (“SEC”). Registration with the SEC or any state securities authority does not imply a certain level o f skill 
or training. The information contained herein, is for Investment Personnel use only.  
 
Risks: Past performance does not guarantee future results. Different types of investments involve varying degrees of risk, an d there 
can be no assurance that any specific investment will either be suitable or profitable for an individual’s investment portfolio. 
Dividends are subject to change, are not guaranteed, and may be cut. Investing based on dividends alone may not be favorable as it 
does not include all material risks. There is no guarantee any stated (or implied) portfolio or performance objective mentioned by 
Berkshire can be met. Berkshire’s equity style may focus its investments in certain sectors or industries, thereby increasing  potential 
volatility relative to other strategies or indices. The dividend strategy may include bundled services also known as a “wrap fee 
program”. Because there is typically a low turnover in the strategy, this may be more costly for some investors. No one shoul d 
assume that any information presented serves as the receipt of, or a substitute for, personalized individual advice from a qualified 
advisor or any other investment professional. 
 
Market Commentary, Aggregate Holdings, Securities, Sectors, Portfolio Characteristics Mentioned: No statement made in this 
presentation shall construe investment advice. This presentation is for informational purposes only. Views, comments or resea rch 
mentioned is not intended to be a forecast of future events. The mention of any security or sector is not deemed as a 
recommendation to buy or sell. It should not be assumed that the future performance of any company identified in this documen t will 



 
 

 

equal its prior performance or that any future recommendations regarding the securities of any such company will be profitabl e. Any 
reference to any security or sector is used to explain the portfolio manager’s rationale for portfolio decisions or philosop hy. Research 
or financial statistics cited regarding securities or sectors do not contain all material information about them. Any securit ies 
mentioned represent a partial list of holdings whereas Berkshire portfolios typically contain approximately 30 -40 securities in 
percentage weightings ranging from 1-5%. A complete list of holdings from a representative account is available upon request. 
Overall portfolio characteristics mentioned are from a representative account deemed representative of the strategy;  data may be 
compiled from Zacks, Baseline or Berkshire estimates. Individual holdings, performance and aggregate characteristics of actua l 
portfolios may vary based on a variety of factors including market conditions, timing of client cash flows and manager discretion. This 
presentation contains Berkshire opinions and use of Berkshire estimates which are subject to change at any time. Berkshire 
employees may have personal positions in any securities or sectors mentioned. Charts, presentations or articles may be obtained 
from third parties and Berkshire does not guarantee their accuracy. 
 
Platform restrictions may apply. Preliminary returns are based on composite estimates only. Individual accounts will vary.  
  
Berkshire Dividend Growth SMA is available through various custodians, broker-dealers and UMA providers. This email is Intended 
for Institutional and advisor use only. This email may make information of third parties available via website links. The Thi rd Party 
Content is not created or endorsed by Berkshire nor any business offering products or services through it. The delivery of Third Party 
Content is for general informational purposes only and does not constitute a recommendation or solicitation to purchase or se ll any 
security or make any other type of investment or investment decision. In addition, the Third Party Content is not intended to provide 
tax, legal or investment advice. the Third Party Content provided to is obtained from sources believed to be reliable and tha t no 
guarantees are made by Berkshire or the providers of the Third Party Content as to its accuracy, completeness, timeliness.  
  
Any companies referenced, have been done so, solely for illustrative purposes and not based on investment performance or 
attribution to the overall performance of the strategy. The companies identified herein do not represent all the securities purchased, 
sold or recommended for client accounts, and you should not assume that an investment in the companies identified was or will  be 
profitable. Berkshire retains the right revise or modify portfolios and strategies if it believes such modifications would be in the best 
interests of its clients. Model portfolios may or may not contain any specific security at any time, and decisions to invest should not 
be made based on the presumed or current composition of any model portfolio - For a list of complete holdings in the Berkshire 
Dividend Growth Strategy, email advisory@berkshiream.com 
  
Berkshire Asset Management, LLC claims compliance with the Global Investment Performance Standards (GIPS®). GIPS® is a 
registered trademark of CFA Institute. CFA Institute does not endorse or promote this organization, nor does it warrant the a ccuracy 
or quality of the content contained herein. To receive GIPS-compliant performance information for the firm’s strategies and products, 
contact Jason Reilly, CFP® Tel: 570-825-2600 or advisory@berkshiream.com. 
  
Definitions: The S & P 500 Index is a market capitalization weighted index of the largest 500 U.S. stocks. It is a market -value 
weighted index (stock price times # of shares outstanding), with each stock’s weight in the index proportionate to its market  value. 
The index is designed to measure changes in the economy and is representative of most major industries. Russell 1000 Grow th 
Index measures the performance of those Russell 1000 companies with higher price-to-book ratios and higher forecasted growth 
values. The index was developed with a base value of 200 as of August 31, 1992. Russell 1000 Value Index measures the 
performance of those Russell 1000 companies with lower price-to-book ratios and lower forecasted growth values. The index was 
developed with a base value of 200 as of August 31, 1992. You cannot invest directly in an index. BEst (Bloomberg Estimates) 
Earnings Per Share (EPS Adjusted) estimate returns Earnings Per Share from Continuing Operations, which may exclude the effects 
of one-time and extraordinary gains/losses. Beta is a measure of volatility vs. an index. Upside/Downside capture ratios refer to a 
portfolios performance as a percentage of either positive returns (upside) or negative returns (downside) vs. an index. Standard 
Deviation is a measure of total risk.  Alpha, Beta and capture ratios are represented as calculated by Morningstar.  
 
Risks: Past performance does not guarantee future results. Different types of investments involve varying degrees of risk, and there 
can be no assurance that any specific investment will either be suitable or profitable for an individual’s investment portfol io. 
Dividends are subject to change, are not guaranteed, and may be cut. Investing based on dividends alone may not be favorable as it 
does not include all material risks. There is no guarantee any stated (or implied) portfolio or performance objective mention ed by 
Berkshire can be met. Berkshire’s equity style may focus its investments in certain sectors or industries, thereby increasing potential  
volatility relative to other strategies or indices. The dividend strategy may include bundled services also known as a “wrap fee 
program”. Because there is typically a low turnover in the strategy, this may be more costly for some investors. No one shoul d 
assume that any information presented serves as the receipt of, or a substitute for, personalized individual advice from a qu alified 
advisor or any other investment professional. 
 
Market Commentary, Aggregate Holdings, Securities, Sectors, Portfolio Characteristics Mentioned: No statement made in this 
presentation shall construe investment advice. This presentation is for informational purposes only. Views, comments or resea rch 
mentioned is not intended to be a forecast of future events. The mention of any security or sector is not deemed as a 
recommendation to buy or sell. Any reference to any security or sector is used to explain the portfolio manager’s rationale for 
portfolio decisions or philosophy. Research or financial statistics cited regarding securities or sectors do not contain all material 
information about them. Any securities mentioned represent a partial list of holdings whereas Berkshire portfolios typically contain 
approximately 30-40 securities in percentage weightings ranging from 1-5%. A complete list of holdings from a representative 



 
 

 

account is available upon request. Overall portfolio characteristics mentioned are from a representative account deemed 
representative of the strategy; data may be compiled from Bloomberg, Baseline or Berkshire estimates. Individual holdings, 
performance and aggregate characteristics of actual portfolios may vary based on a variety of factors including market conditions, 
timing of client cash flows and manager discretion. This presentation contains Berkshire opinions and use of Berkshire estima tes 
which are subject to change at any time. Berkshire employees may have personal positions in any securities or sectors mentioned. 
Charts, presentations or articles may be obtained from third parties and Berkshire does not guarantee their accuracy. *Platfo rm 
restrictions may apply.  Preliminary returns are based on composite estimates only.  Individual accounts will vary.  


